
 

FOR IMMEDIATE RELEASE 

Capario Promotes Jim Riley to President 

Santa Ana, CA – September 22, 2010 – Capario, a leading provider of revenue cycle 
management solutions that connect healthcare payers and providers nationwide, today 
announced it has appointed Jim Riley to President of the company.  

Previously serving as Capario’s Vice President of Sales and Marketing, Riley will now be 
responsible for the strategic direction and overall performance of Capario. He brings more 
than 15 years of leadership experience in the healthcare, technology and business services 
sectors to this new role. In the past two years, Riley has been instrumental in rebuilding 
and focusing the company’s sales and marketing efforts around Capario’s revenue cycle 
management portal. He also led the effort to rebrand Capario following its acquisition by 
Marlin Equity Partners in the fall of 2008. Riley steps in for Andrew Lawson who will be 
moving on to another Marlin portfolio company initiative. 
 
“Jim has been an integral part of Capario’s executive management team for the past two 
years and I have worked with Jim personally for more than a decade. I am confident he will 
transition seamlessly into the role of president,” says Jim Brady, Executive Chairman of 
Capario. “Jim and Andrew have worked closely together since 2008, and Jim’s charter is to 
continue the strategic and commercial success Capario has experienced during this time. I’d 
like to thank Andrew for his leadership and numerous contributions to Capario, and wish 
him luck in his forthcoming endeavors. I look forward to continuing to work with Andrew at 
Marlin.” 
 
Prior to Capario, Riley was the Vice President of Sales and Marketing for Payerpath, a 
revenue cycle management company which was acquired by Misys Healthcare Systems in 
2006. In addition, he held various sales and leadership positions at National Data 
Corporation, Inc. and Automatic Data Processing, Inc. 
 
“I am honored to serve Capario in this new capacity, especially during such an exciting time 
for our company and the industry as a whole,” says Riley. “We are well positioned to further 
expand our product and service offerings to better serve our clients and partners, and to 
take advantage of our strong market position.”  
 
Capario has seen a string of recent successes. The company has released three significant 
updates to its revenue cycle management portal, which included a specialized product for 
billing services. Additionally, Capario achieved CORE Phase II certification and was named in 
the 2010 Healthcare Informatics Top 100 listing. The company will leverage this momentum 
and Riley’s appointment to accelerate growth in 2011. 
 
About Capario 
For more than 20 years, Capario has provided industry-leading technology solutions to help 
providers get paid more quickly and more accurately. Capario operates a single, nationwide, 
real-time, open network that powers its revenue cycle management solutions. Capario has 
connectivity to more than 4,000 payers and is directly connected to more than 72,000 



providers and an additional 158,000 providers via vendor partners. Based in Santa Ana, 
Calif., Capario is accredited by the Electronic Healthcare Network Accreditation Commission 
(EHNAC) and the CAQH® Committee on Operating Rules for Information Exchange (CORE®) 
for Phases I and II. Capario is a privately held company owned by Marlin Equity Partners. To 
learn more, visit www.capario.com. 
 
About Marlin Equity Partners 
Marlin Equity Partners is a Los Angeles, California-based private investment firm with over 
$1 billion of capital under management. The firm is focused on providing corporate parents, 
shareholders and other stakeholders with tailored solutions that meet their business and 
liquidity needs in special situations. Marlin invests in businesses across multiple industries 
that are in the process of undergoing varying degrees of operational, financial or market-
driven change where its capital base, industry relationships and extensive network of 
operational resources significantly strengthens a company's outlook and enhances value. 
Since its inception, Marlin, through its group of funds and related companies, has 
successfully completed over 30 acquisitions. For more information, please visit 
www.marlinequity.com. 
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